CPPA Negotiation Glossary Proposal

CPA Negotiation Process: The object of the CPA negotiation process is the creation of a CPA that two parties can use to do business. The CPA negotiation process should be (potentially) automated. The negotiation process is defined in a BPSS instance document. 

NCPA – Negotiation CPA: The CPA for conducting the negotiation process.  The NCPA refers to  the negotiation process BPSS.

CPA Template: 
A CPA template is a CPA with open fields. The schema for a CPA template is the normal CPP-CPA schema. The means of identifying open fields in the CPA template will be defined by  the main CPPA working group.

NDD – Negotiation Descriptor Document: A Negotiation Descriptor Document (NDD) describes what is negotiable in a CPP or a CPA template.

Negotiation Protocol:
A negotiation protocol is defined by a negotiation CPA and its corresponding BPSS. 

Negotiation Message:
The negotiation protocol will consist of exchanges of messages that contain the details of offers and counter offers.  The specification will define the schema and semantics of each message.

