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This document consists of specific questions on the 9/16/02 instance document and additional discussion.
1 Specific comments on the 9/16/02 BPSS instance

1.1 Business Transaction “CPA Final BT”

· The responding business activity needs a reject condition.  The recipient of the “CPA Final Doc” could send a reject message due to some kind of negotiation state tracking error or because the sender of “CPA Final Doc” might have made an error in the contents. I assume that this would need a definition of the business document name and the corresponding condition test.
· The recipient of the “CPA Final Doc” might either send an acknowledgment document (“CPA Final Response Doc”) or a CPA with the second signature. We need to add the necessary text for returning the CPA with the second signature.  At one point, Hima had suggested testing for the first signature in the received CPA and if there is a signature, to transition to a transaction that returns the double-signed CPA.
1.2 Success and Failure Elements without Condition Expressions

What is the purpose of the Success and Failure elements that have no condition expressions?

1.3 State Diagram

The state diagram (at least, the HTML file) that came with the 9/16 BPSS instance doesn’t include the “CPA Final BT” transaction. I assume that we can wait to update the state diagram until we make any other essential changes to the BPSS.

1.4 Typos, etc.

· The comment directly above BusinessDocumentName = “CPA Accept Offer Doc” should be “CPA Accept Offer Document”

· In business transaction “CPA Offer BT”, the DocumentEnvelope element in the Requesting Business Activity should be “CPA Offer Doc”

· In business transaction “CPA Counter Offer BT”, the DocumentEnvelope element in the Requesting Business Activity, should be “CPA Counter Offer Doc”.

· Long comments are not correctly rendered in Internet Explorer if the window is narrow enough to require more than 2 lines for the comment.  The part that should go after the second line is cut off.

· I am still hoping that someone will identify an XML tool that directly puts out an XML file that can be printed on 8.5x11” paper so that it can be pasted into the specification without having to manually edit the line lengths and indents or having to go from IE to PDF to a bmp file.

2 Longer-Term Version-1 Matters

· Update the NCPA when we are finished making changes to the BPSS.

· Do we need to have something in the BPSS to cover the case where an offer expires with no response?

· Do we have to distinguish in the BPSS between sending a CPA template (initial offer), final CPA, CPA signed by second party, and NDD (initial offer) in the message versus sending their URLs? Can we allow a user to choose which form to use or should we mandate one or the other?
· Does this affect only the packaging definitions in the NCPA?

· Add references to the negotiation message schema(s).  These are the values of the specificationLocation attributes of the BusinessDocument elements. We should pick reasonable expressions and then replace them by the “official” locations when known.

· I assume that eventually, we will have to include the XPATH expressions pointing to an element or attribute in the negotiation message that contains the document name shown in the BPSS instance (specificationId attribute of the BusinessDocument element). We can’t do this until the message schemas are designed and agreed to.

· Sometimes, reference is made to the value of a name attribute and sometimes, reference is made to the value of an ID attribute.  Is there a correct use of each or is it arbitrary? If there is a correct use of each, some words of explanation would be useful in the spec.
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