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Overview of Automated Negotiation Architecture





NCPA: Negotiation CPA

· NCPA is a CPA for negotiation.

· One or small number of NCPAs are provided.

· NCPA points to Negotiation Business Document. (BPSS document)

CPP: Collaboration Protocol Profile

CPP(A): CPP for Party A.

CPP(B): CPP for Party B.

NCPP: Negotiation CPP

· NCPP is CPP for negotiation.

· NCPP is an extended CPP that contains ranges, priorities, etc.

 -
Contents of NCPP are followings. (For examples)

    Negotiable flags, Numeric values such as number of retries, Order of some preferences such as transport protocols, others

NCPP(A): NCPP for Party A.

NCPP(B): NCPP for Party B.

Negotiation (Job): Job of negotiation is done by referencing NCPA, Negotiation Business Document, CPP(A), NCPP(A), CPP(B), and NCPP(B), and produces a CPA between Party A and B.

CPA(A,B): Collaboration Profile Agreement for Party A and B.
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